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THE CATEGORY QUESTION

You Already Own The Tools

Most business development teams already run strong commercial intelligence, and likely several of the
platforms and tools in this brief. The question is not which database is largest. It is what turns that data
into action for a business development team, and where each source fits in the motion from raw signal
to a booked meeting.

PLATFORMS AND TOOLS ANSWER TRIAL SIGNAL ANSWERS

“What exists in the market?”

Every trial, site, drug, deal, company, and
contact, queryable on demand.

“Who do we call, why now, and
what do we say?”
Five named sponsors this month, scored to
your ICP, each with the decision unit mapped
and outreach drafted.

Both questions matter. They are answered by different kinds of product. Some are platforms and tools
your team operates. One is a finished analyst deliverable your team acts on. This brief places all of
them in that frame, and is honest about where each leads.
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THE LANDSCAPE

What The Market Offers Today

Four tools a life sciences business development team is likely to weigh. Descriptions are drawn from public company
and product sources, current as of this brief. No proprietary content is reproduced.
SCIENTIFIC DATA PLATFORMS

Citeline NORSTELLA  |  PLATFORM

Trialtrove, Sitetrove, and Pharmaprojects. Clinical trial,
site, and drug pipeline data, with 500,000+ investigators
and 190,000+ sites.

Best for feasibility and site selection.

GlobalData LSE: DATA  |  PLATFORM

Pharma Intelligence Center. Drug pipelines, trials, deals,
pricing, epidemiology, and forecasting across a large
family of databases.

Best for market sizing and R and D strategy.

BD SIGNAL TOOLS

ZoomInfo NASDAQ: ZI  |  TOOL

The largest general B2B contact and company database,
with intent data and org charts. Broad and horizontal, not
life sciences specific.

Best for broad contact lookup across industries.

Zymewire LUMERATE  |  TOOL

Sponsor intelligence built for CRO and CDMO business
development. Tracks trials, funding, and events across
120-plus segmentation facets.

Best for a self serve stream of sponsor signals.
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THE ONE DELIVERED PRODUCT

And One That Is Delivered

Trial Signal is not another database to query. It is the finished analyst work those platforms and tools
make your team build by hand, delivered on a monthly cycle and customized to one client ICP.

Trial Signal BIOALLIANCE STRATEGIES  |  DELIVERED INTELLIGENCE PRODUCT

Scored targets  A short list of named sponsors, ranked for engagement readiness against your exact ICP.

Decision unit mapped  The buying group across three tiers: authority, operational ownership, and budget control.

Contacts, verified or flagged  Sourced from public channels, each confirmed or explicitly marked for manual check.

Outreach drafted  A tailored opening email per target, keyed to the specific signal that surfaced it.

Board level judgment  A why now on every target, plus a cumulative CRM that carries the pipeline forward.

Best for identifying and activating the sponsors your team should pursue this quarter, without
standing up an internal research function to do it.
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THE COMPARISON

Where Each One Leads
An honest read. The platforms lead on data depth, ZoomInfo on contact volume, Zymewire on always on self
serve coverage. Trial Signal leads on everything that turns data into a delivered decision.

SCIENTIFIC DATA PLATFORMS BD SIGNAL TOOLS DELIVERED

Citeline GlobalData ZoomInfo Zymewire Trial SignalDimension

Trial data platform Market data platform Contact database BD signal tool Delivered productCategory

Query platform Query platform Query database Tool plus alerts Finished deliverableForm of output

Deep, clinical Deep, market Generic Deep, BD Deep, BDLife sciences focus

Yes Yes No Yes YesTrial aware

No No No Self segment Delivered, scoredScored to your ICP

No No Contacts only No Yes, three tiersDecision unit
mapped

No No No No YesOutreach drafted

Site, investigator Company Broad, decays Limited export Verified or flaggedContact data

You mine it You mine it You mine it You work alerts Delivered readyLabor to act

Self serve Self serve Self serve Self serve, alerts Monthly, deliveredDelivery

Trial Signal shares the field focus and trial awareness of the strongest tools here. It leads where it
counts, on the finished, scored, decision ready work that none of them deliver.
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COMPLEMENT, NOT DUPLICATE

Trial Signal Sits Above Your Stack

Trial Signal is built independently from public and redistributable sources. It does not resell or depend
on any platform license, and it does not rely on generic contact databases whose records decay.
Whatever platforms and tools your team already runs, Trial Signal delivers the decision layer they do
not.

INPUTS, SOURCED INDEPENDENTLY

ClinicalTrials.gov queried live at build. Investor relations and exchange filings. Company disclosures and press.
Conference programs and abstracts. All public and redistributable.

▼

BIOALLIANCE ANALYST LAYER

ICP scoring against your exact buy criteria. Decision making unit mapped across authority, operational, and
budget tiers. Contacts verified or explicitly flagged. Board level judgment on why now.

▼

DELIVERED OUTPUT

A monthly Trial Signal edition: scored sponsor targets, the mapped decision unit, drafted outreach, and a
cumulative CRM. The finished work product, not a login.

The result is additive. Your platforms and tools answer questions on demand. Trial Signal hands your field
team the five moves that matter this month, sourced clean, with no new license to buy and no analyst hours
to spend.
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PROOF: A REPRESENTATIVE EDITION

This Is The Deliverable

The pages below are from a representative Trial Signal edition. Five Asia Pacific oncology and metabolic
sponsors, each scored to a CRO business development ICP, each with a mapped decision unit and drafted
outreach. No platform or tool on the prior page produces this. It is produced for the client.

Cover: five scored targets, ICP, and engagement
calendar

Entry page: profile, BD note, and drafted outreach DMU page: stakeholder map, engagement
sequence, proof of fit

THE DIFFERENCE IN ONE LINE

A platform would return hundreds of Asia Pacific trials to read. Trial Signal returned the five
sponsors worth a call, ranked, mapped, and ready to contact.
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WHEN TO USE WHICH

A Simple Decision Guide

Reach for Citeline or GlobalData
When the question is trial feasibility, site selection, market size, or the competitive R and D picture.

Reach for ZoomInfo
When you need broad B2B contact lookup across industries, beyond life sciences.

Reach for Zymewire
When you want a self serve, always on stream of sponsor signals to work yourself.

Reach for Trial Signal
When you want the finished decision: which sponsors to pursue, why now, and what to say, delivered.

THE CLOSE

The platforms and tools tell you what exists. Trial Signal tells your business development team
what to do about it, this month, for your book of business. They are complementary, and only one
of them hands your field team a ready list of who to call. That is the layer BioAlliance delivers.

NEXT STEP

Start with one edition scoped to your ICP, then extend to a second territory. One conversation sets the
scope.


